	WSB University

	Field of study:  Management

	Course: Business and International Negotiations

	Educational profile: general

	Education level:  II - cycle studies

	CLASS LANGUAGE
	English

	FORM 
	Lecture

	COURSE OBJECTIVES 
	Students' mastery of the theory of conducting international negotiations and practical application of knowledge in a completed practical project.

	COURSE CONTENT

(Division into contact hours and e-learning))


	Content implemented in direct form: 

Membership of different countries in different international trade organisations (EU, EFTA, GATT, ... etc...). 

Importance of international agreements. 

Basic principles of international settlements and transport organisations.

Practical application of the acquired knowledge of negotiations in the form of practical exercises in class and in a prepared project.

Content implemented in the form of e-learning: not applicable

	LITERATURE

(compulsory reading)
	· J. Rymarczyk „Międzynarodowe stosunki gospodarcze” PWE Warszawa 2020
· Sagan M. ,Management in international business, Warsaw School of Economics, Warszawa 2015.

	OPTIONAL LITERATURE (including at least two items in English, either books or articles)
	· S. Wydymus, M. Maciejewski „Tradycyjne i Nowe kierunki rozwoju handlu międzynarodowego” CeDeWu Warszawa 2014

· T. Rynarzewski, A. Zielińska-Głębocka, „Międzynarodowe stosunki gospodarcze – teoria wymiany i polityki handlu międzynarodowego”, PWN Warszawa 2006
· D. Marciniak-Neider, „Rozliczenia międzynarodowe” , PWE Warszawa 2011 


